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M&A MVP: Fried Frank's Philip Richter 

By Zachary Zagger 

Law360, New York (December 03, 2014, 8:25 PM ET) --  

Fried Frank Harris Shriver & Jacobson LLP's Philip Richter has 
helped lead teams of lawyers in high-profile deals 
including Media General Inc.'s $1.6 billion buyout of LIN Media 
LLC, which created the second-largest pure-play television 
broadcasting company in the U.S., earning him a spot 
on Law360’s list of M&A MVPs. 

 
The Media General deal will transform the U.S. television industry once 
completed, creating a combined company that will own 74 stations across 46 
markets and reach about 23 percent of U.S. households with televisions. The 
buyout was announced in March, and the companies altered the deal in 
August due to an affiliation change to one of LIN Media’s television stations.  
 
Richter said the Media General deal brought a host of regulatory and tax issues 
his team had to sort out. They eventually structured the deal as a “double-dummy” merger, where a 
new holding company is formed to control both existing companies. The structure enabled LIN Media 
shareholders to receive consideration for their shares on a tax-free basis. 
 
“Sometimes it requires some creativity from the lawyers, and I think that is where we add the most 
value: trying to put together deals that are not necessarily cookie-cutter type transactions," Richter said. 
 
But the Media General deal was just one of several M&A deals throughout 2014 in which Richter worked 
on coordinating counsel for both companies and financial advisers. 
 
“This has been a pretty strong year for M&A,” Richter said. “We’ve had the opportunity to work on 
some very interesting deals and complex transactions ... giving us the opportunity to add real value to 
our clients and what they are trying to accomplish. This M&A trend is going to continue, and I don’t see 
it letting up, as there is a robust pipeline of transactions.” 
 
In March, Richter and Fried Frank represented Kimco Realty Corp., a real estate investment trust based 
in New Hyde Park, New York, as it joined a consortium of investors led by private equity giant Cerberus 
Capital Management LP in a $9 billion deal to acquire Safeway Inc. 
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The deal brings together grocery chain Albertsons, controlled by a Cerberus-led group of investors, with 
the U.S.’s second-largest grocery chain, Safeway. 
 
The Fried Frank team had a particular challenge in representing Kimco, the only public company in the 
acquiring consortium, and ensuring that its unique issues were addressed in the transaction, Richter 
said. The team had to make sure Kimco was able to meet its regulatory disclosure requirements and did 
not violate its ownership restrictions as a publicly traded REIT. 
 
Also, in what turned out to be the largest cross-border transaction in the tech space this year, Richter 
helped lead the Fried Frank team advising California-based chipmaker International Rectifier Corp. in 
a $3 billion cash acquisition by Infineon Technologies AG, Germany's largest semiconductor company. 
 
Richter and the Fried Frank team had to balance both cultural differences and legal differences between 
Germany and the U.S. in structuring the deal. 
 
“We were trying to help mesh the requirements on the German side with the legal requirements from 
the U.S. perspective and have an outcome that worked on both sides of the Atlantic,” Richter said. “We 
were able to do what is really a groundbreaking transaction in the tech sector.” 
 
Richter and Fried Frank were also been involved with the high-profile dealings of Dublin-based generic 
drugmaker Actavis PLC, which stepped in as a white knight buyer last month for rival Allergan Inc., 
besieged by a $55 billion hostile takeover attempt by Valeant Pharmaceuticals International Inc. and 
activist investor Bill Ackman’s Pershing Square Capital Management LP. 
 
Richter and Fried Frank represented Bank of America Merrill Lynch, which acted as a financial adviser to 
Allergan in the roughly $66 billion deal that thwarted Valeant’s and Ackman’s long-running buyout 
campaign. 
 
He also helped lead a Fried Frank team representing Actavis’s financial adviser Greenhill & Co. in 
a separate $25 billion buyout of Forest Laboratories Inc. 
 
“Phil [Richter] has an enormous capacity for detail, commanding every aspect of complex transactions, 
yet never losing sight of the big picture,” said Fried Frank corporate associate Benjamin P. Haskins, who 
works with Richter. “He is always available to share his insights and guidance to his team.” 
 
Richter has 20 years of experience working in M&A with Fried Frank, as he joined the firm in 1994 after 
graduating from Columbia Law School, later making partner in 2002. Though not initially dead set on 
becoming an M&A attorney, he said that once he started in Fried Frank’s practice, he found it a good fit. 
 
“You come in everyday, and you know you are not going to do the type of thing that you did before,” 
Richter said.  
 
“Looking at the deals we have done, these are really unique circumstances with unique issues that 
clients need addressed, and we are grateful for the opportunity to help them achieve great results for 
their companies and shareholders," he said. 
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